
To set  the fund ing  goal in  your year-end  fund ing  appeal let ter, consider

- W here you are financially
- W here you w ant  to be financially
- Opportun it ies in  the next  4-5 m onths that  requ ire add it ional funds 

W HERE YOU ARE

A: If you 're not  fu lly funded, w hat  is the d ifference betw een your fu lly funded m onth ly 
am ount  and  your curren t  average m onth ly incom e?

Exam ple:  $5,875 (fu lly funded am ount ) - $4 ,950 (curren t  average m onth ly incom e) = 
$925 m onth ly short fall

B : Are you in  deficit? Am ount?

W HERE YOU W ANT TO BE

C: How  m any m onths un t il you reach fu ll fund ing? (The average m onth ly g ift  from  a F2F 
w hen a $200/m onth  ask is m ade is $125. Hold  th ree F2F appoin tm ents for every $150 you 
need to raise.)

A (short fall) x C (m onths to fu ll fund ing ) = E , t he am ount  you 'll need un t il you reach fu ll 
fund ing

Exam ple: $925 = 7 F2F. You p lan  to hold  1 F2F per w eek beg inn ing  in  January. At  that  
rate, you w ill be fu lly funded at  the end  of February? tw o m onths.

$925 x 2 = $1,850 (E)

UNIQUE OPPORTUNITIES

D : Are there m in ist ry t rips, con ferences, etc. in  the next  4-5 m onths that  you m ust  raise 
funds for? W hat  is that  am ount?

E + B + D = Fund ing  g oal for year-end  appeal let t er

FOR CONSIDERATION

If you have at  least  six m onths' reserve in  your account  and  don 't  feel com pelled  to raise 
year-end  funds, does a team m ate need a financial boost? Could  your m in ist ry locat ion  
use the funds? Consider raising  m oney for som eone or som eth ing  else!
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